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NMPUNOMEHVE HA KOMMOTbPHUTE EKCMNEPTH CACTEMW NP NOANOMAI AHE
B3EMAHETO HA MAPKETWHIOBW PELLUEHWNA

Eerenu NeHueB
Tpakuinickn yHmeepcutet, Ctapa 3aropa

Pestome

ﬂpaKTMHeCKOTO npunaraHe Ha cuctemMu 3a noanomaraHe B3eMaHETO Ha pelwleHunA B obnacTtra Ha MapKeTuHra B
5bnrap|/|ﬂ € BCe oLlle B Ha4alneH CTaﬂMVI, BbMpeKkn 4ye akageMnUyHUTEe uscrneaBaHuA npenopbvyBaT U3MNOJI3BAHETO Ha Ta-
KnBa CUCTEMMU B NMpoOAbIIKEHNE Ha roANHNU. 3au_|o Mn3MNoN3BaHETO Ha KOMMNKTbPHU MOoAenu e HanoXUTenHo? rlpI/l‘-IVIHI/lTe
Ca MHOro, HO Lie U3TbKHEM MNOoHe [ABe: 1) MapKEeTUHroenuTe MeHUOXbpu Ca M3npaBeHU npen sce no-ronAam obem uH-
cdhopmaumA nNpy B3EMAHETO Ha PELUEHUA U € He0OXOAMMO B OFpaHUYEH NUMUT OT BpeMe Aa U3BMEKAT Tasu, KOATO 6u
JOMpuMHecna 3a CTpaTernMyeckoTo pasBUTUE Ha oupmaTa; 2) nasapHaTa AMHaAMWKA M ynpaBrieHCKMTe npobnemu ca
TOJIKOBa pasfinyHun, 4e € U3BKNKYUYUTENHO TPYAHO Ha MEeHUIXMDbHTa Aa JaBa €KCNepTHU pelleHnA BbB BCAKa CUTyauuA.
TpA6bBa na ce uma npeasud, Ye He CblUeCTBYBa eMH yYHMBepcaneH codTyep (Moaen), KOWTo aa o6xBalla LUANOTO TOBa
MHOF006p63VIe. Moe Aa ce TBbpau, 4e cuctemaTta 3a noanomMmaraHe Ha pelleHuA 6un yBenunydmna ed)eKTI/IBHOCTTa B
AafgeHa HaCcoKa (I/I3FOTBF|He Ha MapKeTMHros njaH, nporHo3unpaHe Ha UeHuTe un np.). HaCTOFlLLlaTa I'Iy6J'IVIKaL|,I/IFI nma 3a
uen Aa Hanpasu 0630p Ha PasBMTMETO Ha MOJENUTE 38 MapKETUHIOBM PELLEHUA, KaTo aKLEHTMpaA Ha BOAELUUTE aBTOpU
M MeToamkM B obnactrta. CblLio Taka € NMpOoBeAeH U CPaBHUTENEH aHanu3 Ha pasnuyHUTE CcOoTyepHUM MPOAYKTU, B
cdepata Ha MapKeTUHroBOTO nraHuMpaHe. Moka3aHn ca OCHOBHUTE MPUIIOKEHMA Ha CbBPEMEHHUA codTyep B MiaHu-
paHeTo M OLeHKaTa Ha MapKeTMHroBaTa OelHOCT.

KntouoBn aymn: MapKeTUHIoBM peLLeHnsA, MapKeTUHIOBO MilaHMpaHe, KOMMITbPHU CUCTEMU, EKCMEPTHU CUCTEMMU,
CpaBHUTENEH aHanms.

Key words: marketing solutions, marketing planning, marketing decision models, decision support system,
comparative analysis.

YBon

CrpaTernyeckmAa mMapkeTuMHr obxBalla u3y4da-
BaHe Ha OpraHW3auMOHHU W MEKAYOopraHusaum-
OHHU ABJIEHUA CBbP3aHU C:

1. noBeAeHWEeTO Ha opraHuMsauMm Ha nasapa

1 B3aMMoOAencTBMATa UM C noTpebutenute,
KIMEeHTUTE, KOHKYPEHTUTE, B KOHTEKCTa
Ha cb3fgaBaHe, KOMYHUKaLUMM U [OOCTaBKa
Ha NPOAYKTU, NMpX KOETO npwunara orpe-
neneHa nob6aBeHa CTOMHOCT.

2. obwunTe  ynpaBneHCKUM  OTFOBOPHOCTH,
CBbp3aHM C pONATa Ha MapKeTUHroBaTa
dyHKUuMA B dompmarta.

MapKeTUHIroBOTO MriaHMpaHe e YacT OT cTpa-
TEermyeckoTo nnaHupaHe Ha dmpmarta. Heroeata
BaKHocT ce 6asupa m Ha pakTa, Ye cTpaTeru-
YECKUTE MapPKETUHIOBM peLLUeHMA MoraT fa ce
pasrnexpaaT KaTo pelleHuA B cdhepaTta Ha Mapke-

TUHra, KOUTO MMaT MHOI0 CUSIHO 3HA4YeHWe Bbp-
Xy UAnocTHUTE chupmeHn pesyntatu [1].

MapKeTUHroBuUTE MEHMAXKbPM Ca U3NpPaBeHU
npea Bce no-ronAam obem MHdopmMauumAa npu B3e-
MaHeTo Ha pelweHuA. Te TpAbGBa pa wusBnekart
Han-gobpute non3mn oT MHOrobpoliHuTe UHpOP-
MaUWOHHM W3TOYHULUM M fAa u3nonseaT Hai-
CTOHOCTHAaTa 4YacT OT HeA Mpu opraHvMsnpaHe Ha
bnpMeHOTO NnaHupaHe.

1. Mepuoan B pasBUTUETO Ha MapKETUHroBuTe
Mozaenu.

BuepeHra npaeu 0630p Ha pasBMTUETO Ha MO-
AennTe 3a MapKeTUHIOBU peLLIeHUA npes3 nocnea-
HuTe 50 roguHW, cucTemaTusupaiikm OCHOBHUTE
noaxoawn, U BoaewuUTe aBTopu B Ta3sn obnact [2].
MpernensbT e 0606L1eH B Tabn. 1.

Tabn. 1. OCHOBHM MapKeTUHroBM Moaenu

Mepwuop JomuHupalum noagxoamn Bopewm aBTOpN
- MWKpO-UKOHOMUYECKM NOAXOAN MpPpU peLlaBa- Dorfman, R., P.O. Steiner. 1954
1960-1969
HETO Ha MapKETMHIroBu Npobnemm
- CtoxacTuyeH mopen Massy, W.F., D.B. Montgomery, D.G.
Morrison. 1970
1970-1979 - EkoHOMeTpuYHM mopaenu Clarke D.G. 1976
- Cuctemu 3a B3eEMaHe Ha peLleHunsa Little, J.D.C. 1979
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Ha MapKeTUHroeuA MUKC

- MeTa aHanus 3a BnvMAHUE Ha UHCTPYMEHTUTE

Asmus et al. (1984); Tellis (1988)

1980-1989

- KoHmKouHT aHanus Green et al. (1981)

- Mopenu 3a notpebutenckn nsbop Chintagunta, P.K., D.C. Jain, N.J.
1990-1999 Vilcassim. 1991

- W3KycTBEHM HEBPOHHU MpEXK

Hruschka, H. 1993; West, P.M., P.L.
Brocket, L. Golden 1997.

2000 po gHec

- Mopenu 3a oueHKa CTOMHOCTTA Ha KIMeHTUTe

- Mopenun Ha enekTpoHHaTa TbproBuAa

- Mogenu 3a ynpaBneHue Bpb3kute ¢ knneHtute | Reinartz, W., J.S. Thomas, V. Kumar.

2005.

Reinartz, W.J., V. Kumar. 2000.

Ansari, A., C.F. Mela. 2003

HauvanoTto 3anoysa npe3 60-Te roauHM Ha Mu-
HanvA BEK C onuTa 3a ONTUMM3MpaAHE Ha Mapke-
TuUHroema Mukc [3]. MNMo-KbcHO B pa3paboTkUTe Ha
Engxbn 1 Yopuwoy [4] 3anoyBaT ga ce ynoTtpe-

6ABaT N TEXHUKUTE HA JIMHENHOTO nporpamumpaHe.

Mpe3z 70-Te roaMHM wnu HapuvaHu olle
»3NaTHOTO” pgeceTuneTne ce NOABABAT HAKOW HO-
BW MoAxoAan, KaTto CToxacTuiHute momenu [5],
EKOHOMeTpU4HUTE Mopaenu [6], KakTo U nNbpBaTta
nybnnkaumMA 3a npunaraHeTo Ha MOMOLLUHM CKC-
TeMu npu B3emMaHeTo Ha peweHuna [7]. Hawn-
rofiAMo BHMMaHWe npe3 cegemMpaeceTTe FoOAuHU e
oTAeneHo U Ha paspaboTBaHe Ha Mofenu 3a on-
TUMU3UPAHE HAa UHCTPYMEHTUTE HAa MapPKETUHIrO-
BUA MUKC (Hanpumep MoOAenu 3a peknama, LeHa,
W NUYHKU Npoaaxon).

Mpe3 80-Te roguHn Beye ca NpoBeAeHW AoC-
TaTbyHO ronAM OpoW eMMNUPUYHU U3CreaBaHUA,
3a fga ce npaeAT 0606LieHMA M ToBa [OBEXAa A0
meTa-aHanu3aun [8, 9]. lNoABABa ce M NBPBOTO
npoy4yBaHe C MOMOLLUTA Ha KOHMKOMHT aHanusa
[10].

MocnegHaTa pgekaga Ha MUWHaNWA BeK ce Xa-
paKTepusupa C NpuToKa Ha Bce Mo-rofAam obem
MHdopMaunA, HaBNN3aHETO Ha TEXHUKU OT U3-
KYCTBEH WHTENEKT U KOMMTbPHU CUCTEMU
(HanNp. N3KYCTBEHU HEBPOHHU MPEMHUN), KOUTO MO-
rat ga HamMepAT 3aKOHOMEPHOCTUTE B OfieMMU
6a3n gaHHW, N MO TO3N HauMH M3BeXAaT camo
~EKCTPaKTa”, HeobxoouMM Ha MeHuXKObpuTe Ha
cdmpmaTta (data mining).

Mpe3 nbpBUTe roamMHn Ha 21 BEK ce aKUEeHTU-
pa Ha Modenu 3a ynpasreHue BPb3KUTE C KITMeH-
Tnte (Customer Relationship Management) [11],
paspaboTeHa e TeopuATa 3a OLEHKa CTOMWHOCTTa
Ha knueHtTute (Customer lifetime value) [12],
KakTo M MOJEenuTe Ha efleKTpPOHHaTa TbpProBuA
[13]. Hali-BaxXHOTO MpOMeEHU npe3 nocneaHuTe
roovHu e, 4Ye BCEKM MHAMBUA Ce MpeBpblia B
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eanHuua 3a aHanus. KomnaHunte Beye pasnona-
rat ¢ orpomHa 6asa fgaHHM C¢ WHdopMauuMA 3a
otaenHntTe notpebutenn. ToBa gaBa Ha4yanoTo U
Ha HOBM MOJEenu, HanpumMep 3a crevyenBaHe Ha
HOBW M 3aQbprkaHe Ha cTapuTe noTpebutenu.

EaHo oT Hai-6bp30 paseuMBaLLO Ce Harnpaere-
HUWe ca MofJenuTe 3a YynpaslieHMe BPb3KUTE C
knuenTtute. QHewHnte CRM npenctaBnAaBaT rpy-
na oT MPUITOXEHWUA, KOUTO Ce rpwxKaT 3a uAanarta
MHdOPMaUMA, CBbp3aHa C KnmeHTuTe, nntoc 6asa
NaHHKU, nntoc busHec aHanus.

Heobxoaonmo e ga yTouHUM, Ye cuctemuTe 3a
noagnomaraHe Ha yrnpaBfieHCKUTe peLleHuA morar
ga OboaT npunaraHn KakTo B pasfinyHM Mo-
neHoCcT hupmMun, Taka 1 B pasnuyHa obnact. Hue
e aHanuMsupame, cuUcTeMuTe 3a nofarnomaraHe
Ha MapKEeTUHIrOBUTE pEeLUeHUA W3NOoJI3BaHN 3a
nnaHupaHe M OLEHKAa Ha MapKeTUHroBaTa [ei-
HOoCT. MapKeTMHroBOTO NfaHMpaHe MOXe fAa ce
MPWIOXK B PA3fMYHU MO TWM OpraHusauuu: B
ctepaTa Ha NPoOu3BOACTBOTO, B cdepaTta Ha yc-
nyrute, npu kKoonepatueute. Cnopea 3aumosa
[14], auHaMu4yHMTe M 6bP30 NPOMEHALUMUTE Ce
nasapHM YyCrioBMA MoOraT ga wumaT MHOro mno-
CUNeH oTpuuaTterneH edeKT BbpXy OpraHusaumu-
Te, Hepasnonarawy Cc AOCTATbYHO I'bBKABOCT B
TAaKTUYECKUTE CU peLUeHNA.

B mapkeTuHra, mopgenuTte 3a nogriomaraHe
B3eMaHeTO Ha peLUeHUA ce M3Mosi3BaT 3a HaMu-
paHe Ha OTroBopu Ha MHoro Bbnpocu [15]:

- Kak BbBeMAOaHETO Ha HOBU MNPOAYKTU

(npemaxBaHe Ha cTapu) 6u ce oTpasuno
Ha npoaaxbute u nedanbata Ha dpupma-
Ta?

- Kak oTpenHuTe nasapHuM cermMeHTu 6uxa
pearvpanyM Ha NPOAYKTOBM WM LEHOBU
NPOMEHHU;

-  KoAa kKombuHaumA OT NPOAYKTOBM XapakK-
TEPUCTUKMN LLIEe MaKcumMmmaupa neyanbara?




NMPUNOXKEHUE HA KOMMIOTbPHUTE EKCMNEPTHUN CACTEMIW NMPU NMOAMNOMAIAHE BSEMAHETO HA MAPKETUHIOBIA ...

- KakbB edhekT Bbpxy obema Ha npopax-
6uTe M nevanbaTa LWe OKarKaT MPOMEHU B
NPOMOUWNOHHNA MUKC?

B Tasu Hacoka vma npoBefeHU HAKONKO WH-
TepecHu mnscneasanua. bpyren u kon. [15], npo-
BeXAaT UHTEPECHO m3cneaBaHe 3a BNUAHWMETO Ha
cucteMuTe 3a noarnomMaraHe Ha yrpaBrieHCKuTe
pelleHna Bbpxy hupmeHnTe pesyntatu. TexHuTte
pe3yntat¥ NOAKpenAT Te3aTa, Ye W3MNon3BaHeTo
Ha MapKeTMHroB codTyep BOAM [0  MoO-
eeKTMBHN pelLleHndA, HamanABa BpeMeBUA Ha-
TUCK 3a B3eMaHeTO MM M CbLIO TaKka CTecHABa
ob6xBaTa Ha TOYHM CTpaTeruvyeckn AerncTBUA OT
cTpaHa Ha dupmarTa.

2. CpaBHeHMe mMexay pasnuuHutTe codTyepHU
NPOAYKTU.

Hwve we npuemem onpepeneHueTo gageHo oT
Jlunuen un kon. [16], ye ynpaBneHCcKNTE cucTeMU
3a nopgnomaraHe Ha pelleHuMA ca ,MNPUIToXeH
codpTyep, KOMTO M3NOM3Ba aHaNUTUYHU MoOOEnw,
3a ga TpaHchopmupa 6M3HeC gaHHU B YUCIEHU U
rpacomyHn goknaau ¢ Uen nognomaraHe B3ema-
HETO Ha Nno-ePEeKTUBHU BU3HEC nencTemna”.

B 1abn. 2 e npeactaBeH aHanu3 mMexpay Hau-
nonynApHUTEe codTyepHU NPOAyKTM B obnacTTa
Ha MapKETUHIOBOTO MJlaHUpPaHe.

Tabn. 2. CpaBHUTeneH aHanu3 Mexay coTyepHU NPOAYKTU B MapKeTUHIOBOTO MilaHUpaHe

' s 0 © © C o
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£I| oo 2aF ©I ES| £z F2a8| ez a8
o 5| ool Eazl g O g| EaS| s8pQ| TTg X
O ol CE| > 00 <o Oc|Oc2|o 20|l dsddE
Marketing Portfolio Planner - - - - X - X X X
Decision Analyst X X X X X X X - -
Plan Magic Marketing - X - X - - X X X
Sales and Marketing Pro X - - X X X X X -
Marketing Analytics Planner - - - - - - X X X
Marketing Portfolio Planner X X X X X X X - -
[MpoueHT Ha npunaraHe Ha moayna 50 50 33 67 67 50 100 67 50

3abenexka: X — o3Ha4aBa, ye rporpamMHuA cogTyep pasrosara C rocoYeHus MOAYIl.

M3Boante, KOUTO MOXEM [a CU HanpaBuM OT
aHanusa ca crnegHuTe:

a) He covuwecTtByBa ,yHuBepcaneH” codryep,
KOWTO Oa Moxe aa nokpue Ha 100% nog-
NoMaraHeTo Ha pelleHuNATa B pasfuyHUTe
obnacTn Ha MapKeTUHrOBOTO MNaHUpaHe.
Hait-yecTto (cvoTtBeTHO Ha 100 n Ha 67 %)
nporpamMHUTE NPOAYyKTU, KOUTO CMe aHa-
nu3avpanu cbaobpKaT MOAYNM 3a paspa-
60TBaHe Ha MapKETUHIOBU cTpaTernn u 3a
aHanus N cerMeHTMpaHe Ha nasapa, pas-
paboTBaHe Ha MapKEeTUHIOB MiaH U aHa-
N3 1 NPorHosa Ha npogaxéuTe.
Cuctemarta, KoATO o6XxBalla HaW-ronAm
moanynu e ,Decision Analyst” (o6wo 7 oT
9).

6)

B)

W3eoaun n npenopbku

M3non3BaHeTO Ha MapKETUHroBM MOAENU Lie
6bAe BaxHa 4acT OT yrpaBrieHCKaTa MpakTuKa B
MHoro compmu B 6baewle. KayectBoto Ha msnon-
3BaHUTE COPTYEPHM MPOAYKTU HEMPEKbCHATO ce
nosuLlaBa, Nopagu HanMuMeTo Ha mMawlabHu 6asu

JaHHW W rnpunaraHe Ha HaW-HOBUTE MeTOAM 3a
oLeHKa.

MoTeHUMan®sT Ha MapKETUHIOBUTE COPTYEPHU
NpPoAyKTN BbpPXY (PUPMEHOTO pasBUTUE € C TaKa-
Ba BaXHOCT, Ye Moxe 6y BbNpocbHbT, KOWTO TPAL-
Ba fa Obae 3agjafeH e He Aganu efHa KOMMaHuA
MOe [a CW No3BoNWN Aa WHBecTupa B TAX, a 06-
paTHUA ganu MOXe Ja Cu No3BONW Aa He UHBEC-
Tnpa.

MN360pbT Ha KOMMIOTbPHA CUCTEMA € COXHa
npoueaypa, 3aBMCU OT MHOXECTBO (DaKTOpu, HO
npu BCUMYKM Cllydau MoBullaBa B rofiAmMa cTeneH
TOYHOCTTa Ha CTpaTerMyecKUTe peLleHus, OT KO-
uTo 3aBucu 6baeLteTo Ha dmpmara.

3a ronAMo cbXKaneHne, MHOrO KOMMaHUU Bb-
BeXAaT CMCTeMU 3a nofarnomMaraHe Ha ynpaBieH-
cKuTe pelwleHna, 6e3 ga vMmaT npeaBapuTENHO
BM3WA N mM3rpageHa cTpaTterunA. Yecto Ha TAX ce
rnega camo Kato Ha codTyep, a He KaTo Ha yn-
paBrneHYeCKN MHCTPYMEHT, KOWTO crnomara 3a
usrpakgaHeTo MW YMpaBNeHUWeTO Ha KIMEHTHO
opveHTUpaHaTa Kyntypa, 6usHec cTpaTerus, wu
MeHuaXbpCcKa munocodua Ha KomnaHuATa. Kato
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pe3yntat CKbMM N CJIOXKHU CUCTEMU C LUMPOKa
d)yHKLIVIOHaJ'IHOCT Ceé BbBeXaaT C U3KIKHYUTEITHO
HEe3aaoBOJINTENTHN pe3ynTaTu.
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APPLICATION OF COMPUTER EXPERT SYSTEM IN SUPPORT OF MARKETING
DECISION MAKING

Evgeni Genchev
Trakia University, Stara Zagora, Bulgaria

Abstract

The practical implementation of systems for decision support in marketing in Bulgaria is still in its infancy, al-
though academic research recommends the use of such systems for years. Why the use of computer models nec-
essary? There are many reasons, but will highlight at least two: 1) Marketing managers are faced with an increas-
ing amount of information in decision making. There is a limited time limit to obtain information that would con-
tribute to the strategic development of the company; 2) Market dynamics and management problems are so differ-
ent that it is extremely difficult for management to provide expert solutions in every situation. It should be borne in
mind that there is not universal software (model), which covers all this diversity. It can be argued that the system
for decision support would increase efficiency in some direction (preparation of marketing plan, forecasting price,
etc.). This publication aims to make an overview of the development of models for marketing decisions, focusing
on methodologies and leading authors in the field. Also is conducted a comparative analysis of various software
products in the field of marketing planning. Below are the main applications of modern software design and

eval
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uation of marketing activities.
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